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Everyone working to meet the needs of private clients will be conscious of the 
significant changes in this market at global, regional and national levels.

A  C H A N G I N G  W O R L D 

While private clients’ fundamental desires to create, protect 
and transfer their wealth remain primary objectives, the 
context in which this takes place has changed dramatically.

The global drive for increased regulation, compliance and 
reporting has changed how financial planning solutions 
are designed and used by clients. In addition, global tax 
authorities now require access to far more information to 
ensure compliance. This naturally translates into clients 
wishing to protect their wealth and reputation by ensuring 
they are fully compliant with all relevant tax rules and 
obligations, whilst also protecting the family privacy.

Clients themselves have become increasingly international 
in their outlook, business interests and retirement planning. 
This personal mobility, combined with having family 
members, investments and property spread around the 
world, brings an increased level of complexity to their 
financial planning. Global assets need to be structured and 
protected in an efficient manner while being compliant in 
several jurisdictions. 

Global mobility also brings challenges to the transition of 
wealth to the next and future generations. International 
private clients increasingly need wealth transfer solutions that 
have a sound legal and tax basis which can remain in place 
across generations but be capable of adapting over time.

The pace of change shows no signs of abating with tax 
regimes and regulatory requirements becoming ever more 
complex. As complexity increases, so too does the risk of 
non-compliance. 

Professional advisers can make a real difference to their 
clients’ lives by planning and delivering compliant solutions 
for their domestic and international affairs, structured to 
provide financial and emotional security.

Utmost Wealth Solutions is uniquely placed to support 
advisers and their clients to help achieve their objectives in 
this changing world, through solutions that are designed 
to provide long-term certainty and acceptability across 
jurisdictions.
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WE HAV E THE C APABIL IT Y  TO SERV ICE BUSINESS 
AROUND THE WORLD FROM OUR LOC ATIONS 

IN THE UK ,  EUROPE,  A SIA AND THE MIDDLE E A S T. 
WE C AN OFFER OUR MOS T APPROPRIATE PRODUC T 
FROM OUR MOS T APPROPRIATE JURISDIC TION TO 

BES T MEE T THE NEEDS OF E ACH CLIENT.
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Fitch Ratings, one of the top three global rating agencies, has 
assigned the life insurance companies operating under the 
Utmost Wealth Solutions brand with Insurer Financial Strength 
(IFS) Ratings of ‘A’ with Positive Outlooks, which demonstrates 
that we are a strong company with a proven track record.2

We are the only independently-owned wealth management 
business with Fitch ‘A’ IFS Ratings for its issuing life companies.3

U T M O S T  W E A LT H  S O L U T I O N S

S T R O N G  H I S T O R Y,  S T R O N G E R  F U T U R E 

Utmost Wealth Solutions is a leading provider of 
international life assurance solutions, and is based in the 
Isle of Man, Ireland and Guernsey. Our success is built on a 
foundation of knowledge and expertise in the international 
wealth management market as a result of over 25 years’ 
industry experience.

Our products help high-net-worth and ultra-high-net-worth 
clients to preserve their wealth and safeguard it for future 
generations. This is a specialist international market that 
demands focus, scale and technical expertise — in particular 
the agility to react to the significant changes affecting 
advisers and their clients. We can provide this because 
wealth planning is our core business and we have the 
advantage of an entrepreneurial mindset supported by our 
independent ownership. 

As a Group we have many businesses and we have 
developed our global footprint from a UK base, in line 	
with the highest regulatory standards.

Looking ahead, Utmost Wealth Solutions will build on its 
strength, stability and global proposition through organic 
growth by enhancing our product range, adding new 
features and expanding our presence through additional 
locations. This makes us a strong partner for long-term 
planning across generations.

As we move into a new era of wealth planning, we will 
continue to focus exclusively on offering personalised 
service and focused expertise to advisers and their clients 
who are seeking intelligent and efficient ways to manage 
and pass on their wealth. 

c.£58bn
(c.€66bn) 

in assets under 
administration1

1	 As at 31 December 2022. 
2	 Previous company performance is not a guide to future performance.
3	 As at 30 June 2023.

Insurer Financial 
Strength Rating 
with a Positive 
Outlook
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A S S E T  P R O T E C T I O N  A N D  I N T E R - G E N E R AT I O N A L  P L A N N I N G

Our primary focus remains on the use of sophisticated life insurance solutions as a compliant wealth-structuring tool 
that aims to protect wealth and enable it to be passed on to future generations. 

For many years, cross-border life insurance solutions have demonstrated their ability to provide a highly versatile 
platform for effective financial planning, offering advantages over assets held directly by investors.

Our unit-linked life insurance solutions are covered by strong policyholder protection regimes that ensure all client 
assets are held by an independent custodian bank and that there is a legal separation of client assets from the 
insurance company’s shareholders. Our business adheres to the strict EU Solvency II regime or its equivalent within 
our markets.

We continually adapt our solutions in line with our markets to ensure that they meet any changes in tax rules and to 
optimise the client’s position. 

R E A D Y  F O R  A  N E W  E R A

We are witnessing the dawn of a new era of wealth planning. The global drive 
for increased regulation, compliance, transparency and reporting, plus changes 
in client attitudes and behaviours, have combined to bring changes to the 
wealth planning landscape.

At Utmost, we have anticipated and are responding to 
these significant changes. 

Using our strength, technical expertise and global 
resources, we are continually enhancing our global 
proposition to provide solutions that meet the needs of 
today’s advisers and their clients. We proactively adapt 
our product range, adding new features and supporting 
advisers as they personalise our solutions for individual 
clients.

E N H A N C E D  S O L U T I O N S

Private Wealth Portfolio continues to be our flagship 
product. It is a single premium, whole of life, unit-linked life 
insurance policy specially designed for high-net-worth and 
ultra-high-net-worth individuals who have sophisticated 
and complex wealth management requirements. It is also 
available as a capital redemption bond in relevant markets.

We also offer a range of sophisticated wealth management, 
investment and savings solutions in markets around the 
world, adding several important enhancements to our 
proposition in recent years.

1
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G O O D  C L I E N T 
O U T C O M E S

Delivering good client outcomes is 
front and centre of everything that 
we do. We want to build a brighter 
future for our clients through 
preserving their wealth. 

In this new era of wealth planning, 
our aim is to make a wealth of 
difference.

43
P O R TA B I LT Y

A change in circumstances for a 
globally mobile client can pose 
a challenge, but there is no need 
for this to impact on their financial 
planning. 

Our Private Wealth Portfolio 
portability solution allows for 
flexibility when the client’s plans 
and location change. 

Life insurance is a straightforward 
financial structure which is widely 
recognised and accepted around 
the world. With over 25 years’ 
experience in this market, we are 
leading experts on portability. 
We know the questions to ask and 
our aim is to know the best local 
lawyers and tax advisers to facilitate 
the best solution for the client.

Private Wealth Portfolio can remain 
locally compliant with the tax rules 
of the country of residence due to 
our ability to adapt the policy to 
the rules of the destination country. 
With portability, our policies will 
continue to avail of tax deferral and 
discretionary managed portfolios 
will remain exempt from VAT*.

2
A S S E T  C H O I C E  A N D 
F L E X I B I L I T Y

Utmost Wealth Solutions products 
are often used as part of an overall 
client planning strategy as they 
offer complementary benefits to 
other wealth planning vehicles. 

Our planning solutions have 
always given wealth managers 
the freedom to invest across a 
broad range of asset classes. 
Non-traditional assets such as 
real estate, private equity, hedge 
funds or collateralised securities 
can form an important role in 
diversifying a client’s portfolio and 
these can be accommodated in 
some of our solutions.

We understand how to value 
non-traditional assets and we 
have extensive experience 
of integrating them into our 
solutions.

Our Complex Assets Team works 
with advisers and clients to 
assess prospective investments, 
producing a valuation, ensuring 
that the assets meet regulatory 
requirements and determining the 
ongoing reporting requirements.

This information is based on our 
understanding of tax legislation in 
Ireland and the UK as at 30 June 
2023. Tax rules can change.

*0% VAT on DFM fees in Ireland 
and Guernsey.
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Our uniqueness centres on our comprehensive 
understanding of the fiscal, legal and regulatory 
regimes in each jurisdiction we operate in, and 
our ability to develop compliant financial solutions 
that protect and enhance the long-term financial 
futures of private and corporate clients.

specialist teams of experienced 

PROFESSIONALS

A key driver in the new era of wealth planning is clients and their extended families 
becoming increasingly international in their outlook and lifestyle. This personal 
mobility, combined with having family members, investments and property spread 
around the world, brings a level of complexity to their financial planning. 

G L O B A L  C A PA B I L I T Y

International private clients increasingly need wealth 
transfer solutions that have a sound legal and tax basis 
which can remain in place across generations but be 
capable of adapting over time.

In response to these trends, we have built an enhanced 
proposition with global capability for some of our key 
products.

C H O I C E  O F  B O O K I N G  C E N T R E S

We cover the global market from offices in key international 
centres around the world. This means that we are physically 
on the ground, continually developing our expertise in local 
and regional markets.

We are able to offer the most appropriate solution from 
our most appropriate booking centre, backed up by our 
combined in-depth tax, regulatory and cultural knowledge 
of multiple jurisdictions.

T E C H N I C A L  A N D  S E R V I C E  E X C E L L E N C E

We have a global team of over 1,000 people focused on 
delivering good client outcomes and industry-leading 
client service. Our technical experts form an integrated part 
of this team, providing robust tax, legal, compliance and 
asset management input globally on a multi-lingual basis.

Our team members are incentivised to provide the 
highest level of client service and build close, long-term 
relationships with advisers. This approach supports our 
long-term client relationships and the sustainable growth of 
our business.
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G L O B A L  O F F I C E S

5. Dubai

6. Hong Kong

7. Singapore

8. Switzerland

W H E R E  W E  O P E R AT E

Our extensive branch and distribution network complements our position in key 
European markets.

8.

5.
6.

7.

1.
2.

4.

3.

K E Y  C O R P O R AT E 
C E N T R E S

1. Ireland

2. UK

3. Guernsey

4. Isle of Man
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This item has been issued by Utmost Wealth Solutions. Utmost Wealth Solutions is a business name used by a number of Utmost companies:

Utmost International Isle of Man Limited (No. 24916C) is authorised and regulated by the Isle of Man Financial Services Authority. Its registered office is King Edward Bay House, 
King Edward Road, Onchan, Isle of Man, IM99 1NU, British Isles.

Utmost PanEurope dac (No. 311420) is regulated by the Central Bank of Ireland. Its registered office is Navan Business Park, Athlumney, Navan, Co. Meath, C15 CCW8, Ireland.

Utmost Worldwide Limited (No. 27151) is incorporated and regulated in Guernsey as a Licensed Insurer by the Guernsey Financial Services Commission under the Insurance 
Business (Bailiwick of Guernsey) Law, 2002 (as amended). Its registered office is Utmost House, Hirzel Street, St Peter Port, Guernsey, GY1 4PA, Channel Islands.  

Further information about the Utmost International regulated entities can be found on our website at https://utmostinternational.com/regulatory-information/. 

Where relevant in the UK, all promotional material has been approved by Utmost Limited which is authorised in the UK by the Financial Conduct Authority. Financial Services 
register number: 160418. The rules made under the Financial Services and Markets Act 2000 (as amended) for the protection of retail clients in the UK do not apply.
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www.utmostinternational.com

W E ’ R E  H E R E  T O  H E L P

Please note that emails are not secure 
as they can be intercepted, so think 
carefully before sharing personal or 
confidential information in this way.

Telephone calls may be recorded.
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Please contact your Utmost Relationship Manager if you would like 
more information about Utmost Wealth Solutions or to find out 
more about our product range.


